Curriculum Vitae
Overview

I have extensive experience in disruptive global fintech businesses across both retail financial services and investment banking.  I am currently working for a  cloud based tech provider in OTC derivatives / collateral for tier one banks, asset managers and hedge funds, running EMEA, serving users such as Deutsche Bank, Citi, Old Mutual, Metro Bank, Sainsburys Bank.    Recent roles include advising the board for a £1bn student finance fintech, and a director level role assisting in creating (over several years) Europe’s largest peer-to-peer secured property lender.  During my career I’ve built up 3 disruptive start ups, the most successful of which saw £400m in turnover.  I have had full strategic responsibility in a number of roles, reporting directly to the Chairman/Founder, particularly in start-ups/scale ups, including creating “go to market” plans and being “first man on the ground”.  Worked cross functionally across sales, marketing/PR, ops, tech, product, compliance, HR, legal, recruiting & managing large teams.   I also have experience in raising seed capital and have contacts in fintech VC/Angel investors. 
My NED/Board advisory work is a true passion, and I am seeking to grow out a portfolio of appointments to businesses I can make a real difference to as a mentor and sounding board.
Contact
E: KManderfield@hotmail.co.uk 

T:  07958675521

Career History

CloudMargin 



Global Head of RM & partnerships.  
                   August 2018 – present 

Also Head of Indirect Sales & Product Strategy EMEA  

Short term contract.  Global responsbility for RM function & partnerships/affiliates.  Responsible for UK, Middle East & Africa territory.  CloudMargin is a multi award winning tech provider of a cloud based platform, and listed in the 100 Most Influential FinTech Companies, providing specialist software to banks, asset managers, exchanges and hedge funds across OTC derivatives / repo / futures / cleared OTC / reconciliation / payments. Responsible, in my territory, for Deutsche Bank, Citi, Old Mutual, Metro Bank, Sainsburys Bank.  Worked cross functionally across sales, marketing/PR, business development, ops, tech, product, compliance, HR.  Responsible for overseeing large integration projects.  Created and maintained partnerships with management consultants (Deloitte, KPMG, Cognizant, Wipro), industry bodies (Asset Managers Trade Body, International Swaps & Derivatives Association). 
Future Finance



Advising the board 





 April 18

Board Advisory work.  Assisted board with go to market / business plan for £1bn student finance fintech business. 

Lendy (Previously Saving Stream Ltd) 
Investment Director 



            April 16 –  April 18
Short term contract to develop new fixed income product, but stayed for 2 years. 

Headhunted to join one of Europe’s largest fintech business of its type.  FCA regulated property platform providing up to 500,000 transactions per day & £360m of turnover, in the peer to peer space.  Responsible for building fixed income product from scratch, providing regular feedback from the user base.   Disruptive product, considered to the first bond offering of its type in the fintech space of £100m, and developed a best in class fully online onboarding/AML process.   Worked on complex Channel Islands listing, worked on special project negotiating a government source of funding c. £30m.   Product audience: retail financial services, property funds, pension funds. 
Balcroft Consulting



Non-Executive Director



               July 14 – April 16
Board Advisory role.  I supported a niche management consultancy specialising in operational projects/change management predominantly in FTSE250 companies. Recruited to facilitate introductions with key stakeholders in companies with minimum turnover of £150m on consulting projects.

Bond Issuer 




Head of Sales
        



          Sept 13 – March 16
Headhunted to join niche American based bond issuer, raising for Chicago social housing portfolio, to build distribution and create sales, primarily from financial services professionals in Europe, from scratch.  At the time unique due to innovation within funding social housing.  I was heavily involved both in product design and also in negotiating with pension providers to ensure a solid route to market. Created marketing material, presented to large groups in person and online webinar format. Trained and recruited sales team of 5. Around 300 agents were recruited, with a sales target of $30m pa. I also managed the immigrant investor scheme, with the EB5 program launched Q1 2016 with an initial target of $24mUSD. Worked across following territories:  China, Middle East, India. 
. 

